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Il visao gerat:

A Companhia Pilares Estratégicos

Uma das principais desenvolvedoras e
ocadoras de galpdes logisticos de alto

oadrdo no Brasil * Operacao Integrada

* Diversificacdo Geogrdfica

Companhia referéncia no setor, por ser A
unica que oferece alcance geogrdfico,
modularidade, solucdo Unica e integrada.

A Unica empresa do setor presente em todas
as regioes do pais, oferecendo modularidade
e uma solucdo integrada unica.

Crescimento sustentado por capital proprio
por meio da estratégia de reciclagem de
afivos.



Avanco Exiraordindrio
Il na Geracdo de Valor

2008

Fundacao
da Log

1° langamento:
LOG Contagem | em

Contagem/MG

2009/10

Renomeada LOG
Commercial
Properties

19 rodada de Private
Equity — R$250 milhdes
com Starwood

2°rodada de
Private Equity
R$278 milhdes com
2bCapital

IPO na B3 Novo

Mercado

(ticker LOGG3)

Aumento de

capital de
RS$558 milhoes

Reciclagem de

ativos

(R$ 21 milnoes)

Upgrade do plano
para "Todos por 1,4"

Follow On
(R$638 milhoes)

1° reciclagem de
ativos (RS145
milhoes)
Lancamento do
plano
"Todos por 1,0¢

Reciclagem de ativos
(R$272 milhoes)
BTS Extrema

Upgrade do plano para
"Todos por 1.5

Operando em 38
cidades, 17 estados e o
Distrito Federal (todas
as regidoes do Brasil)

ativos
(R$ 429 milhoes)
LOG PIB Meli + Torino

Reciclagem de ativos
(RS 1,5 bilhao):

Reciclagem de

LOG Viana l e ll,

LOG Betim, LOG Gaialli,
LOG Sao Bernardo do

Campo, LOG Goidnial l,
LOG Fortaleza lll e
LOG Salvador

Reciclagem de ativos
(RS 1,2 bilhao)
Seattle | e ll, Toronto

Lancamento do
Plano
“LOG 2 milhoes”

e E e m e m = -

Reciclagem de ativos
(RS 789 milhoes)

LOG Hortolandia, LOG Sdo
José dos Pinhais, LOG
Brasilia, LOG Jundiai, LOG
Natal e LOG Ribeirdo Preto

Marca acumulada de RS$1 bi
de retorno ao acionistaq,
entrada no indice IDIV(B3)



lllll Representatividade do Porifélio Entregue

Portfolio de 984 mil m? de ABL (%LOG), distribuidos em 31 ativos

>SNl

LO

>

B sudeste: 50,8% Norte: 6,3% o

I Nordeste: 29,4% Sul: 0% .CONTAGEMIV/ ~
"l C. Oeste: 13,5% | > COl




Il Porifdlio de Galpbes:

LOG JUIZ DE FORA | ABL: 49.575 m?

———

——

LOG CONTAGEM IV | ABL: 30.793 m?

LOG GUARULHOS PAPA | ABL: 13.969 m?

5 — T Sy

LOG FORTALEZA Il | ABL: 52.928 m?

N

X '
P
e

LOG ITAPEVA | ABL: 29.674m?

LOG LIVORNO | ABL: 4.739 m?

2

LOG C. DOS GOYTACAZES I | ABL: 14.012 m?

Bl Y



Il Porifdlio de Galpbes:

. = . -y . | = p- - < 1 |
£ AN 2 e A 7 = 3 ’
= 7 “Q S i n A S\ —— “ o : - : . N W

e S

W s =

LOG MACEIO | ABL: 35.911 m? LOG RECIFE Il | ABL: 48.003 m? LOG SIM BH | | ABL: 28.621 m?

LOG RIO CAMPO GRANDE | ABL: 41.116 m? LOG SUMARE | ABL: 43.588 m?

- N

ez — | mema—— m——— w——

LOG CARIACICAIl | ABL: 38.114 m?




Mercado &
Drivers de crescimento
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il Flight to Quality e E-Commerce:

Flight to Quality

Esforco continuo na busca dos
melhores ativos

; m?3
Galpdes no Brasil E-commerce
E ~ Aumento da demanda logistica nas regides
metropolitanas fora do sudeste

Diversificacdo geogrdfica

Operacao em todas as macrorregioes do Brasil

Galpoes classe
.

Diversificagao de setores

~— Aproveitamento de demanda de diversos setores
da economia

Estoque de galpdes no Brasil: ~170 milhdes de m?, sendo
menos de 20% Classe A — indicando potencial
significativo de crescimento.

Empresas cada vez mais buscando ativos Classe A.

A rdpida expansdo do e-commerce aguece a demanda
por ativos logisticos de alta qualidade além do Sudeste.

Cerca de 80% do estoque de ativos logisticos estd
conventrada no Sudeste, onde a Log estd fortemente
posicionada, sendo o Unico grande player operando com
escala fora do Sudeste.

« Esperamos que o mercado cresca entre 2,5 e 3,56 milhdes m? em ABL por ano em novos atfivos Classe A em

2026 e 202/.
Aproveitamento do mercado

- A LOG foca em desenvolvimento de ativos greenfield em regioes metropolitanas estratégicas, esperando

absorver cerca de 20% dessa expansao.



- Panorama do setor: Flight to quadlity e e-commerce como pilares de crescimento

Brasil tem um pequeno numero de galpdes classe A, insuficiente para cumprir as demandas do e-commerce e o crescimento do Flight to Quality.

ABL de Classe A per capita
2024
1 06 1 21
0,53
oo3 014 0,18 -
¥ 3" seaas N
IND BRA ARG* MEX EU EUA Amerlca
do N.
Classe A / ABL total
2025 78%
73%

Brasil India Argentina* México

* Area da Grande Buenos Aires | Fontes: Colliers/ Netguru / Abiacom

Penetracao do e-commerce por pais

Pelo total de vendas do varejo - 2025 47%
30% 31% 32%
oo 119 11% 12% 1% 14% 149 16% 17%
il
BRA IND FRA CAN SIN MEX EUA AUS COR UK IND CHN

Crescimento do e-commerce no Brasil

9,9%
o, 9,0%
81% 8,2% 80% 86/

6 0%
301
o 46% & 9%~
124 127 140 I

2015 2016 2017 2018 2019 2020 2021 2022 2023 2024 2025
o #de pedidos (MM) — Penetragao (%)




Jll Panorama do setor: Flight to quality e e-commerce como pilares de crescimento

...resulfando em rapida absorcdo, baixa taxa de vacdncia e reprecificacdo acima da inflacdo.

Absorcao liquida em ABL de galpoes classe A IPCA, RS/m? e taxa de vacancia
Em milhdes de m? IPCA e RS/m? em base 100

3,53 166

231 2,33
2,13
1,80
e 100
e 14,0%
1,02 11,4%
0,83 g 10,7% 10,5% 9,3%
0,39 0,43

a 9 r < a x ~ N N s 4 2020 2021 2022 2023 2024 2025
o o o o o o o o o o o
o D o A & D o D & N o e== CP| == RS$/sqm || Vacancy (Brazil)

Fonte: Colliers



Il Galpoes Classe A LOG CP:

Atraimos grandes empresas com contratos de longo prazo, otimizando
a estabilidade € minimizando o risco de vacdncia. Mais de 75% dos
locatdrios sdo grandes multinacionais e lideres de mercado nacionais
no e-commerce, farmacéutico, varejo e logistica.

O layout dos galpdes permitem uma precisdo de inventario de 99,9%,
e permitem processamentos até 40% mais rapidos para inquilinos com
instalacoes preparadas para automacao.

Design Eco-eficiente (ex.: painéis solares, reuso de dagua), alinhados
com tendéncias globais de ESG, atraindo investidores focados em
sustentabilidade.

Galpoes com projeto de alta qualidade otimizam a seguranca e
resiliéncia  (sistemas anti-inundacdo, prevencdo a Iincéndios),
minimizando interrupcoes operacionais € despesas com seguros.

50m
profundidade

8m

20m

OUTDATED WAREHOUSE

Galpdes modulares permitem a expansdo da LOG baseada na
demanda, otimizando a alocacdo de capital.

Padroes elevados reforcam a reputacdo da marca, o que
potencializa a captacdo de capital e parcerias estratégicas. A LOG
CP mantém um nivel médio de satisfacdo de seus clientes de 79 (NPS)
e ja levantou mais de R$1 bilhdo em capital raises nos Ultimos 3 anos.

Os galpodes Classe A oferecem infraestrutura superior — pé-direito de 12
metros, localizacdo em centros logisticos privilegiados, capacidade de
carga de 6 ton/m?, mais docas com nivelador e sistemas avancados
de seguranca e protecado.

22,5m

105

44,5m
profundidade

12m



Il Posicionamento estratégico: Fight to quality e e-commerce como pilares de crescimento

A companhia estd bem posicionada para capturar oportunidades, liderando expansdes pelas regides Sul e Sudeste e reduzindo o gap entre ABL e

populacao.

Distribuicao do portfolio da Log
(mil m? de ABL)

ABL Classe A / Populacao urbana

0,29 741

N co NO S Média SE N co NO S SE

-ABL/Pop. Urbana - Em operacao - Em construcao - Landbank



Pilares
Estratégicos
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Pilares Estratégicos

Galpoes Modulares:

Capacidade de atender operacoes
logisticas de todos os tamanhos em
diferentes momentos de negdocio
dos clientes, de diferentes setores e
alta velocidade de absorcdo.

143 clientes em
189 contratos ativos

Alta diversificagao
setorial

Vacancia estabilizada de 1,10%

Ticket médio de
RS 23,84 por m? de ABL

Repasse de preco acima da
inflagao pelo 15° frimestre
consecutivo com SCR de 2,79%

Diversificacao
Geogrdfica:

Vantagem competitiva relevante
no setor, com presenca em ftodos
0os mercados estratégicos e €
demandada por sua propria base
de clientes, que assegura
inteligéncia comercial para definir
localizacdo e precificacdo dos

ativos

65,5 mil m? de ABL
enfregues no frimestre

Novas entregas 100% locadas

Absorcao bruta de 186 mil m? de ABL

No 1726

Operacg¢ao Integrada:

A LOG conta com uma estrutura
verticalizada, participando de todo o
ciclo de desenvolvimento do projeto,
desde aidentificacdo, aquisicdo de
terreno, construcdo de galpoes,
locacdo, administracdo e gestdo e até
mesmo areciclagem de afivos
selecionados.

Menor custo nacional de construgcao

Nacionalizagao dos precos

Flight to Quality como driver de
crescimento




Ciclode
Negocios
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Il ciclo de Negécio

01 02 03 04 05
Desenvolvimento Construcao locacao  Gestao e Administracao Reciclagem
Imobilidario de Ativos de Ativos

COOO0,

Geracao continua de valor



- Desenvolvimento Imobilidrio:

? a 12 meses

Prazo médio de regularizacdo

A equipe da LOG atua desde a identificacdao de terrenos até a prospeccdo e
aprovacao de projetos

Equipe multidisciplinar e especializada conduz as 2 fases principais do desenvolvimento:

Identificagcao de demanda e prospeccao de terrenos
e |[dentificacdo de potenciais clientes

e Andlise da dindmica local: concorrentes locais, precos praticados, indices de vacdncia, entre outros

e Busca por terrenos em localizacdes estratégicas, com atratividade comercial e potencial de valorizacdo

Regularizagcao de terrenos

e Conducdo de um criterioso processo de diligéncia

e Mapeamento de possiveis restricoes técnicas e juridicas

e Obtencdo de tfodas as licencas e aprovacoes para O projeto



Il Construcao:

12 meses

Prazo médio de construcdo

Processo de construcao
padronizado, modular e escalavel

* Projetos pensados para otimizar o
armazenamento e minimizar a deterioracdo
dos equipamentos do cliente

e Controle e otimizacdo de custos ao longo
de todo o processo, fime proprio da Log na
execucao das obras e cadeia de suprimentos
com alcance nacional

e Evolucdo do custo das obras da Log
consideravelmente abaixo da evolucado
do INCC

Diferenciais Log

& Localizagao
Estratégica
Sistema de

N sprinklers

2z~ Pé-direito alto
(12 metros)

K 7| Metragem

|L N Adequada
Modulos a partir de 1.500 m?

*TTT copa e descanso

Piso nivelado a laser
Z—— Resistente 6t/m?

i Distancia entre
pilares (22,5m)

= Es,tacionamento e
;;ﬁ_:) Patio de Manobras

Seguranca refor¢cada
Portaria blindada 24h
e CC1V

=[=] Comodidade com
vestidario, refeitorio,



lll Locacao:
143 Clientes Ativos

189 Contratos Ativos Evolucdo do ticket médio

) edido
Base de Clientes 7

Carteira de clientes diversificada e robusta com

s . , o , o B 22,43 22,76
altos niveis de pre-locag¢ao e baixa vacancia 21,09 21,25

1T25 2725 3T25 4725 1726

* A Log desfruta de uma capacidade de repassar precos acima

da inflacdo, resultado da qualidade de seus ativos combinada

. Clientes por setor- % da ABL em operagao
a forte demanda.

. ’ . 4 ’ Farmacéutico Atacado Alimentos e bebida
e Same Client Rent acima da inflacdo pelo 15° frimestre
consecutivo. 42% 14% 12% 7% 5%
X .BCISG. .de Cllenfes PU|V€I’IZCIdCII mcnu’renc;co da alta E-commerce Logistica e transporte Varejo Outro
diversificacao setorial.
e Precos praticados continuam em alta e a taxa de vacdncia Vacancia estabilizada
estabilizada é de 1,10%, valor muito inferior & média de 6,5% do 1.55% . 0,81% 1,10%
; ’ 0,93% 0,81%
setor

* A eficacia comercial e a forte demanda pelos galpdes da LOG
é evidenciada pela entrega majoritaria de ativos ja estabilizados. 1725 2T25 3T25 4725 1726




llll Gestao e administracdo de afivos:

Gestao propria dos ativos por meio da Log Adm

* Todos os ativos da Log sao administrados pela Log Beneficios da Log Adm
Adm
1]
| '/ . @ ®  Shor
e A Log Adm foi lancada 2019 e ja adminstra mais de o
2,9 milhdes de m2 de ABL, incluindo ativos j& vendidos Centtolde N low Eneray: L, 2d>hap:
gy

. controle Mercado livre Marketplace

e de terceiros. operacional de eneraia de Servigcos e
(CCO) 9 Fornecedores

e ESse servico gera ao cliente um alto padrdao de [] —— S5
qualidade nos servicos, maior facilidade e estabilidade @ gi\ (b
operacional, para que ele possa se concentrar Key Access: Cond 21: App  Chatbot no
apenas em seu negocio. Sistemade  de gestdo de Log+

acesso cobranca

e A equipe da Log Adm mantém uma relacdo direta e
proxima com o cliente, o que se traduz em altos niveis
de NPS e fidelizacdo da carteira

' SG&A ndo inclui despesas de vacdncia



llll Reciclagem de diivos: Eshratégia essencial de alocacdo de capital, equilibrando
crescimento, lucratividade e retorno ao acionista.

O capital proveniente das vendas € reinvestido na construcdo

de novos ativos e distribuicdo de dividendos. Margem anual consolidada das
vendas

*R$ 1,02 bilhdo reciclados com a venda de ativos no 1726
R$1.498

e Condicoes favordveis de YoC e Cap Rate se refletem em umao
alta margem de lucro.

R$1.210 38%

e A reciclagem de ativos permite:

v Rebalanceamento de porifolio, reduzindo o risco de concentracdo ao
manter uma alta diversificacdo sectorial do portfolio.

v Renovagcao de porifolio, substituindo ativos maduros ou de menor
performance por outros mais modernos, eficientes e com melhores

retornos.

v Melhoria de liquidez, monetizando ativos estabilizados e realocando 2022 2023 2024 2025 2026 YTD

capital em oportunidades de crescimento. G
Margem Bruta Vendas [ Vendas (RS milhdes)

v Foco estratégico, permitindo que o capital seja direcionado para regides
ouU segmentos com maior potencial de crescimento.

v Otfimizagcdo de poritfolio, melhorando a eficiéncia, lucratividade e
resiliéncia geral.



Plano de
Expansao
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Plano de Crescimento
Pautados em Fortes Resuliados

PLANO “TODOS POR 1,5

(2020 - 2024)

PLANO “LOG 2 MILHOES”
(2025-2028)

Conclusao do plano confirmam a capacidade
produtiva...

* Producdo concluida de 1,5 milhdes de m? de ABL de 2020 a 2024
e Novo patamar de producdo de 500 mil m? ABL a partir de 2024

e R$ 464 milhdes de dividendos pagos no periodo

1.423
443

981

72

2020 2021 2022 2023 2024

Entrega no ano (mil m? ABL)
B Acumulado periodos anteriores (mil m2 ABL)

...e apoiam novo ciclo de crescimento até 2028

e Construcdo de +2 milhoes m? de ABL de 2025 a 2028

 Operacdo em todas as regides do pais

* Landbank mapeado e 89% adquirido com fonte de capital
disponivel e estrutura operacional pronta sem necessidade de
crescimento do G&A

| Entregas "LOG 2 MM"

Bl Construcoes "LOG 2 MM

I Terrenos "LOG 2 MM
A realizar




Destaques Financeiros
e Operacionais
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Il Desempenho Operacional 1126:

Enfregas:

65,5

MIL M? ABL

Base solida para o
desenvolvimento
sustentavel e a expansdo
no mercado de logistica
brasileiro

Pré-locacao:

1007

Demonstracdo da
forte demanda e
confilanca do
mercado

Vacancia
Estabilizada:

1,10%

Muito inferior frente &
meédia do setor de
6,5%

Notas: Valores referentes a 1T26. Valores referentes ao % Total de participacdo nos ativos, salvo indicagdo confrdria.

Absorcao Bruia:

1858

MIL M? ABL

Mantendo um alto
patamar de absorcao




Jlll Destaques financeiros 1126:

Margem de EBITDA: Lucro Liquido: Dishibuicao
Dividendos:

w87 rsnigum

Representando um

crescimento de 53,2% A companhia reportou L
Distribuicdo de

. comparado ao 1725, um lucro liquido recorde, .
Msrgrigxwg gggg%fem reforcando a recorréncia repre;en’rondo um ggﬁmmodorpen&e RS
geroc;do de valor da LOG e a robustez da geracdo crescimento de 55,2% p,OgOrp%c;rn?chJ;d i
' em comparacao ao 1725
como de desenvolvedora £l cebel S no dia 30 de junho de

de Ativos Greenfield 2026.



Il Evolucao do investimento

CAPEX
Em R$ Milhoes

160 ——— -«

2018 2019 2020 2021 2022 2023 2024

CAPEX MEDIO: RS 522 MM

CAPEX TOTAL: RS 4.173 MM




Il Evolucao de Vendas

44%
Venda anual de %
Afivos 387%
33% A 33%
1.235
1.020
789
383 414
e ﬂ
. @ |
2019 2020 2021 2022 2023 2024 2025 2026 YTD

I Valor (R$ MM) ABL (milhares m?) Margem



Historico Disfribuicdo
- de Dividendos

Distribuicao de Dividendos

(caixa) 14,0%
0,9%
10,3
2019 2020 2021 2022 2023 2024 2025 2026 YTD
Dividend Yield

I Distribuicdo de dividendos (R$ MM)



Jll Indicadores Financeiros: Resultado e PP

Receita Liquida
Em R$ milhdes

2017 2018 2019 2020 2021 2022 2023 2024 2025 2026

Lucro Liquido e margem
em R$ milhdes e % 256.6%

184.5%
100.7%

2017 2018 2019 2020 2021 2022 2023 2024 2025 2026
LTM

—o— Margem Liquida B Lucro Liquido

156.7% 146.1% 158.0%

88.6%
Pl

249 260

LTM

/.\'/.

EBITDA e Margem  277.5%

256.0%
Em R$ milhdes e % 230.1% 224.6%242.0%
177.7% /./0/‘
141.3% 120.4%
72.5% 79.8% o

2017 2018 2019 2020 2021 2022 2023 2024 2025 2026

—e— Margem EBITDA [l EBITDA L
Propriedades para investimento
em R$ milhoes
5313

4.879 4918
4.308 4.372

373

2.995
2398 2485 2.0l

2017 2018 2019 2020 2021 2022 2023 2024 2025 1726



Il \ndicadores Financeiros: Endividamento

Divida Liquida qj. e Divida Liquida aj./ EBITDA LTM
em R$ milhoes

XA 54 01x 08x 1,8x 19x 08x 1,6x 1,8«

4
*— o———o o +——o— —o

76 56

2017 2018 2019 2020 2021 2022 2023 2024 2025" 1T26
—e— Divida Liquida ajustada/ EBITDA LTM [ Divida Liquida ajustada

Custo da divida

oo 16,26% 16,22% 16,12%

14,50%

15.46% 15,84% 15,72% 15,62%
14,13%
-.- Custo Efetivo Custo da Face
1T25 2T25 3T25 4T25 1T26

Cronograma de Amortizagdo da Divida
em R$ milhoes

480

445

2026 2027 2028 2029 2030 2031 Apos

2031
Loan to Value
51,1% 51,9% 45,5%
43,6% 41,8%
14,4%
22.9%
20,0% 20,1% ‘
° 16,3% 4
3725 A4T25 1726

LTV Liguido aj. com recebiveis da venda de ativos



Demonstracao em

Resultado
(em RS Mil)

EM RS MILHARES
Receita liquida
Custo de prestacao de servicos
Lucro bruto
Despesas operacionais
Despesas comerciais
Despesas gerais e administrativas

Outras despesas operacionais
Desenvolvimento de ativos
Equivaléncia patrimonial
Lucro op. antes do resultado financeiro
Resultado financeiro

Encargos financeiros

Receitas financeiras
Lucro antes do IR e CSLL

Imposto de renda e contribui¢ao social
Correntes
Diferidos

Lucro Liquido

Lucro acionistas controladores

Lucro acionistas nao controladores

1726
66.076
(2.447)
63.629
117.482
(3.296)
(12.107)

(1.954)

134.839

2.555

183.666
(39.919)
(75.943)

36.024
143.747

(9.718)
(15.656)
5.938

134.029

134.035
)

1T25
55.327
(1.304)
54.023
64.259
(2.401)
(12.534)

(1.303)
80.497
744

119.026

(26.046)

(57.292)

31.246
92.980

(6.615)
(9.833)
3.218

86.365

86.313

52

VAR. %
19,4%
87,7%
17,8%
82,8%
37,3%

-3,4%
50,0%
67,5%

243,4%
54,3%
53,3%
32,6%

15,3%
54,6%
46,9%
59,2%
84,5%

55,2%

55,3%

-111,5%




Balanco
Patrimonial

(em RS Mil)

ATIVO

Ativo Circulante

Caixa e equivalente de caixa
Titulos e valores mobilidrios
Contas a receber

Impostos a recuperar
Despesas antecipadas
Outros ativos circulantes

Total ativo circulante

50.441

339.582

328.090

31.522

4.255

6.911

760.801

19.468

208.182

581.756

32.750

225 1Y/

4.113

848.786

159,1%
63,1%
-43,6%
-3,7%
69,1%
68,0%

-10,4%

PASSIVO
Passivo Circulante
Fornecedores

Empréstimos e debéntures

Salarios, encargos sociais e

beneficios
Impostos e contribuicdes a

recolher
Contas a pagar por aquisi¢ao de

terrenos

Permutas
Adiantamento de clientes
Outros

Total passivo circulante

61.878

557.245

23.007

38.685

92.608

105.784

2.118

46.205

927.530

4725

54.123

478.364

19.616

37.970

102.639

67.856

2.049

58.002

820.619

VAR. %

14,3%
16,5%
17,3%
1,9%
-9,8%
55,9%
3,4%
-20,3%

13,0%

Ativo Nao Circulante Passivo Nao Circulante

Titulos e valores mobiliarios

Instrumentos financeiros
derivativos

Contas a receber
Despesas antecipadas

Impostos a recuperar

Imposto de renda e
contribuicao social diferidos

Outros

Investimento em controladas
em conjunto

Propriedades para investimento
Imobilizado
Intangivel

Total ativo nao circulante

TOTAL DO ATIVO

126.672

99.269

220.921

13.938

38.606

95.510

18.580

159.879

5.312.482

9.380

14.530

6.109.767

6.870.568

243.254

73.367

265.597

12.326

37.826

95.510

18.594

158.321

4.918.305

-47,9%
35,3%
-16,8%
13,1%
2,1%
0,0%
-0,1%
1,0%

8,0%

Empréstimos e debéntures

Instrumentos financeiros
derivativos

Permutas

Impostos diferidos

Contas a pagar por aquisi¢ao de
terrenos

Arrendamento
Outros

Total passivo nao circulante

1.661.038

10.030

143.989

132.841

S S5V

141.110

28.751

2.175.276

1.760.393

6.727

127.122

158.006

41.944

134.900

7.258

2.236.350

-5,6%
49,1%
13,3%
-15,9%
37,1%

4,6%
296,1%

-2,7%

3.944 137,8% LINGUVe]N[[eX[elV]Ir]e} VAR. %

13.855

5.840.899

6.689.685

4,9%

4,6%

Patrimoénio liquido acionistas

da Controladora
Participagdes dos acionistas

nao controladores

Total Patrimonio liquido

TOTAL DO PASSIVO E DO
PATRIMONIO LiQUIDO

3.741.493

26.269

3.767.762

6.870.568

3.606.441

26.275

3.632.716

6.689.685

3,7%
0,0%

3,7%




EM RS MILHARES 1T26 1725 VAR. %

FLUXO DE CAIXA DAS ATIVIDADES OPERACIONAIS

Lucro Liquido do periodo 134.029 86.365 55,2%
Reconciliagcao do lucro lig. com caixa liquido atividades op. (100.467) (52.170) 92,6%
Reducdo (aumento) nos ativos operacionais (30.787) (15.842) 94,3%
Aumento (reducao) nos passivos operacionais 11.825 (27.943) -142,3%
Valores pagos por riscos trabalhistas, fiscais e civeis (55) (34) 61,8%
Imposto de renda e contribuicao social pagos (8.976) (14.238) -37,0%

Caixa liquido gerado/utilizado pelas atividades operacionais (23.862)

FLUXO DE CAIXA DAS ATIVIDADES DE INVESTIMENTO

Aumento em titulos e valores mobilidrios (410.596) (77.007) 433,2%
Redug¢ao em titulos e valores mobiliarios 408.744 154997 163,7%
Aumento / aquisicdo de investimentos (3) (16) -81,3%

L ]
Demonslh‘ngo de Dividendos recebidos de investidas 1.000 2.000 -50,0%
FIUXO de Cq ixq Aquisicao de propriedades para investimento (171.320) (169.745) 0,9%

Recebimento por venda de controladas/ terrenos 325.929 135.438 140,6%

(em R$ Mil) Outros (2.087) (2.048) 1,9%

Caixa liquido gerado/utilizado nas atividades de investimento 151.667 247,7%

FLUXO DE CAIXA DAS ATIVIDADES DE FINANCIAMENTO

Amortizacdao de empréstimos, financiamentos e debéntures (45.810) (52.541) -12,8%
Pagamento de juros (58.592) (82.698) -29,1%
Pagamento de arrendamento - (201) -100,0%
Alienacao (aquisicao) de acGes em tesouraria - (244) -100,0%
Pagamento recebimento de derivativo (21.861) (18.244) 19,8%

Caixa liquido gerado/utilizado nas atividades de financiamento (126.263) (153.928)

Aumento/Reducao de caixa e equivalentes de caixa 30.973 (134.171) -123,1%
CAIXA E EQUIVALENTES DE CAIXA
No inicio do periodo 19.468 226.237

No fim do periodo 50.441 92.066




ESG

Environmental Social
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llll ESG:

Certificado LEED

» A Companhia utiliza métodos construtivos que promovem
maior conforto aos usudrios e que contribuem com @
preservacdo do meio ambiente.

e A LOG possui dois empreendimentos com o certificado
LEED Silver: LOG Viana, LOG Itapeva , enquanto LOG
Salvador estd passando pelo processo de certificacdo.

LOG Ambiental

e A LOG desenvolve sistemas de drenagem que possibilitam
o reaproveitamento da dgua das atividades que a utilizam,
contribuindo com a sustentabilidade ambiental, e
garantindo maior eficiéncia e reducdo dos custos
operacionais.

e Em 2024, a LOG alcancou 100% de energia renovavel em
seus empreendimentos. 1sso demonstra nosso esforco
continuo em minimizar o impacto ambiental e promover @
transicdo para fontes de energia limpa.

Evolucao do rating ESG do MSCI

* A MSCI ESG Rating, organizacdo global e
referéncia por investidores institucionais,
especializada na avaliacdo de desempenho e
gestdo em questoes de ESG, elevou a
classificacdo da LOG em 2023 para "Average",
o0 gque indica que a LOG possui historico
consistente na gestao de riscos e
oportunidades ESG em comparacdo com seus
pares do setor.

Projeto Lean

 Alto padrao operacional

* Maior produtividade

* Integragao cadeia produtiva
* Melhoria na governanga

Implantagao do LEAN
com foto em eficiéncia
para construir.

O

B

LAGGARD AVERAGE

317

de produg¢do no
tempo de
processamento
dos pedidos das
obras LEAN Office

metros quadrados de ABL
construidos em 17 obras
em LEAN Construction

780 MIL

+26

pessoas
capacitadas

— |



RELACAO COM Apresentacdo
INVESTIDORES Institucional

RAFAEL SALIBA
CFO & DRI

HENRIQUE SCHUFFNER IVAN CAMARA

Diretor de Relacoes com Especidlista de Relacoes com
Investidores Investidores
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lllll Overview:

The Company

One of the main developers and lessors of
high-standard logistics warehouses in Brazil

Vertically infegrated company, operating
from land identification to eventual asset
recycling.

The only one that offers nationwide
geographic reach, modularity and a unigque
iInfegrated solution.

Discipline in capital allocation to capture the
market opportunities

Strategic Pillars

* Integrated Operation
» Geographical
Diversification




llll Timeline: a consistent value generation frend

. Asset Asset recycling Asset recycling
B A oanciof IPO on B3 Novo recycling (RS 429 million) (RS 1.5 billion):
LOG Contagem | Private Equity Mercado (RS 91 million) LOG PIB Meli + .
in Contagem/MG R$278 million (ticker LOGG3) Torino LOG Viana land I,
with 2b Capital . Plan upgrade to LOG Betim, LOG Gaiolli,

“All for 1.5" : LOG S&o Bernardo do
' ' Campo, LOG Goidnia |,
LOG Fortaleza lll and
LOG Salvador

2008

2009/10 @ e

! . Follow On
Renamed LOG ; (R$638 million) .

Commer.c:iql 1st asset ?;;;;;e;ﬁg:? Asset recycling Asset Recycling

Properties recycling BTS Extrema (RS 1.2 billion) (RS 789 million)
1st round of . (R$165 million) Seaftle and I, LOG Hortolandia, LOG Sao

' Private Equity — € glivel Plan upgrade fo Toronto José dos Pinhais, LOG Brasilia,
Log R$250 million with Increase Launch of the “All "All for 1.5" Launch of the “Loc  LOG Jundiai, LOG Natal e
Foundation (R$558 million) for 1.0" plan A s LOG Ribeirdo Preto
U Starwood Operating in 38 2 million” Plan
cifies, 17 states and ;

the Federal District Accumulated R$1 billion in
(all regions of Braxzil) shareholder return, joining

B3's IDIV index.



Il Warehouses Footprint:

Portfolio of 984 million sgm of GLA (%LOG) distributed across 31
assets

et

LO

>

B southeast: 50.8% North: 6.3% o

= \l;lvo”:l 91252:72 7 3P CONTAGEM IV
est: 13.5% * ' | MV




Jll Warehouses Portfolio:

T

LOG GUARULHOS PAPA | GLA:13,969 sqm

5 e

a1

LOG JUIZ DE FORA | GLA: 49,575 sqm LOG FORTALEZA Il | GLA: 52,928 sqm LOG LIVORNO | GLA: 4,739 sqm

—_— e




Jll Warehouses Portfolio:

LOG PIB BTS | GLA: 10,968 sgqm

T -

LOG RECIFE Il | GLA: 48,003 sqm

5 - . ! = N =8

RIO CAMPO GRANDE | GLA: 41,116 sqm LOG SUMARE | GLA: 43,588 sqm LOG UBERABA | GLA: 19,256 sqm




Market Overview
& Growth Drivers
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llll Flight to Quality And E-Commerce:

~170MM

Warehouses in Brazil

Class A
Warehouses

Main takeaways

S

©

Flight to Quality

Movement in search
of better assets

~ E-commerce

Increased Logistical demand from
metropolitan areas outside the southeast

~ Geographical Diversification

We operate in all regions of Brazil

Sector Diversification

~ Harnessing demand from various
sectors of the economy

Brazil's warehouses stock: ~170 million m?, but less than 20%
is Class A — highlighting significant growth potential.

Companies increasingly replacing low-quality warehouses
for high-grade (Class A) superior assets.

The rapid expansion of e-commerce is fueling demand for
high-quality logistics facilities beyond the Southeast.

Around 80% of fotal logistics stock is concentrated in
Southeast, where LOG is strongly positioned and is the only
major company operating at scale outside the Southeast.

Market is expected to expand 2.5-3.5 million sgm of GLA in new Class A assets per year in 2026 and 2027.

LOG focuses on greenfield developments in key metropolitan areas, expecting to deliver ~20% of that

expansion.



Il Industry Overview: Flight fo quality and e-commerce as growth pilars

Brazil has a small and outdated class A logistics park, insufficient to meet e-commerce and flight to quality growth...

E-commerce Penetration per country

A Class GLA per capita As total of retail sales - 2025 47%
2024
30% 31% 32%
17%
14% 14% 14% 16% IO
106 121 10% 11% 11% 12%
0,53
oo3 014 0,18 -
B s NS
IND BRA ARG* MEX EU BRA IND FRA CAN JPN SIN MEX USA AUS KOR GBR IDN CHN
Amerlca
A Class / total GLA Brazil e-commerce growth
2025 78% 9,9%

73% 8, 67 9,0%

81% 8,2% 80%

0%
301
a6% 9%~
124 127 140 I

Brazil India Argentina* Mexico 2015 2016 2017 2018 2019 2020 2021 2022 2023 2024 2025
" # of Orders (Mn) — Penetration (%)

*Greater Buenos Aires Area | Sources: Colliers/ Netguru / Abiacom



- Industry Overview: Flight fo quality and e-commerce as growth pilars

...resulting in quick absorption, low vacancy rates and repricing above inflation.

Net A Class GLA Absorption CPI, RS/sgqm and vacancy rates
In Million sgm CPI and RS/sgm are on base 100

3,53 166

231 2,33
2,13
1,80 100
1,57
14,0%
102 113
0,83
0,39 0,43
ul L i = a = ~ ~ N o 4 2020 2021 2022 2023 2024 2025
() o o o o o o o o o o
(o] (o] (o] (o] (o] (o] (o] N (o] (o] N

@ CP| === R$/sgm | Vacancy (Brazil)

Source: Colliers



lllll LoG cP Class A Warehouses:

Atftracting blue-chip companies with long-term leases, enhancing
stability and minimizing vacancy risk. Over 75% of tenants are leading
mulfinationals and major national players in e-commerce, retail and
logistics.

Warehouse designs support 99.9% inventory accuracy and allow up to
40% faster processing times for tenants using automation-ready
facilities.

Eco-efficient designs (e.g., solar panels, water reuse), aligning with
global ESG trends and attracting investors focused on sustainability.

Better-built warehouses enhance safety and resilience (flood-proofing,
fire systems), minimizing operational disruptions and insurance costs.

50m

OUTDATED WAREHOUSE

20m

Modular warehouse parks allow LOG CP to expand phases based on
demand, optimizing capital allocation.

High standards strengthen brand reputation, which aids in capital
raising and strategic partnerships. LOG CP maintains an average
tenant satisfaction score of 79 (NPS) and has secured +R$1 billion in
capital raises over the last 3 years.

Class A warehouses provide superior infrastructure — ceiling height of 12
meters, better locations (prime logistics hubs), floor load capacity of 6
tons/m?, multiple docks with dock levelers, advanced security & safety
systemes.

22,5m

105

44,5m
depth



Il strategic Positioning: Flight to quality and e-commerce as growth pilars

The company is well positioned to capture opportunities, leading expansion beyond South and Southeast regions and bridging the

GLA/population gap.

A Class GLA / Urban Population Log’s Portfolio distribution
(Thousand SQM GLA)

0,29 761 760

N MW NE S Avg. SE N MW NE S SE

| GLA/Urban Pop. - Operating - Under construction - Landbank



Sirategic
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Sirategic Pillars: competitive advantages to support growth

Modular Warehouses Geographical Integrated Operation

Diversification
Ability to serve logistics operations LOG has a verticalized structure,

of all sizes at different stages of Relevant competitive participating in the entire project

customer business, from different advantage in the sector, with development cycle, from

sectors and with high absorption presence in all strategic markets identification, land acquisition,

speed. and demanded by its own client warehouse construction, leasing,
base, which ensures commercial administration and management,
intelligence to define the even the recycling of selected

143 clients in . -
189 active contracts location and pricing of assets. assefs.

Highly diversified across sectors

65.5 thousand sqm of GLA
delivered in the quarter

Stabilized vacancy of 1.10%

Lower national construction costs

Average ticket of New additions 100% leased
RS 23.84 per sqm of GLA Nationalization of prices

Gross absorption of 186

Price transfer above inflation for the 15th thousand sqm of GLA in 1Q26 Flight to Quality as a growth driver
consecutive quarter with SCR of 2.79%




Business
Cycle
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Il BuUsiness Cycle

Log: the only fully integrated player in the Brazilian warehouse market

01 02 03 04 05
Real Estate Consiruction Leasing Asset Management and Assets
Development | Administration Recycling

OCOOO0L

Recurring Value Generation



Jll Real Estate Development:

9 to 12 months

Average regularization period

The LOG team works from identifying land to prospecting and approving
projects

A multidisciplinary and specialized team leads the 2 main development phases:

Demand Identification and prospecting for land
* [dentification of potential clients

e Local market analysis: local competitors, prices charged, vacancy rates, among others

e Search for land in strategic locations, with commercial appeal and appreciation potential

Land Regularization

e Conducting a thorough due diligence process

 Mapping potential technical and legal constraints

e Obtaining all licenses and approvals for the project



Jllll Construction:

12 months

Average construction time
Log Differentials

Standardized, modular and scalable
. & Strategic ﬂ Laser leveled floor
construction process Location >—— Resistant ét/sqm
A : : oy Sprinkler ' | Distance between
Projects designed to optimize storage and E* system Livy] pillars (22.5m)

minimize deterioration of the client's

Parking and
:3_ Manevuvering Yard

equipment w
= ~ _ High ceiling B
e Cost control and optimization throughout /‘\ (12 meters)

the entire process, Log's own team executing
the works and a supply chain with national \ /] Svitable footage Reinforced  security
radch ZN Modules from 24-hour armored
1,500 sgm gatehouse and CCTV
e Evolution of the Log’s construction —— Convenience with changing
costs is considerably below the INCC . |. | room, dining hall, pantry and
- rest area

(construction inflation index) evolution



| easing: !

]I g’g ﬁg;:xg E?grcllf?;s cts Average Ticket Evolution
: 26.57
Tenants base crenti

Potential T --------------------- L

Diversified and robust client porifolio with high

22.43 22.76 'y
. 21.09 21.25
levels of pre-leasing and low vacancy
: & ] , , 1Q25 2Q25 3Q25 4Q25 1Q26
e Log enjoys the ability to pass on prices above inflation, a
result of the quality of its assets combined with strong demand. : :
’ y = Tenants by Sector - % of GLA in Operation
e Same Client Rent above inflation for the 15th consecutive A A Logistics/Transportation Retail  Others

quarter.

42% 14% 8% 7%

e Split customer base: maintain a highly diversified portfolio
ACross sectors. Pharmaceutical Wholesale Food/Beverages

e Prices continue to rise, and the stabilized vacancy rate is at

1,10%, significantly lower than the industry average of 6,5%. Stabilized Vacancy

1.10%

e The commercial efficiency and strong demand for LOG's 1.55% 0.93% 0.81% 0.81%
warehouses is evidenced by the majority of the assets being
delivered already stabilized.

1Q25 2Q25 3Q25 4Q25 1Q26




lll Asset Management and Administration:

Log Adm: proprietary asset mgmt. and adm.
capabilities

e Log's condominiums are managed and administered
by Log Adm.

e Log Adm is a business unit launched in 2019 and
already manages over 2.9 million sgm GLA, including
sold and third-party assefts.

* This service provides the client with a high standard of
quality in services, greater lease and operationadl
stability, so that they can focus solely on their
operation.

e Direct and close relationship with clients, which
translates intfo high levels NPS and portfolio loyalty.

' SG&A does not include vacancy expenses

Benefits of LogAdm

Oy

Operational Low Enerav: Log Shop:
Control Free Energy. Marketplace
Center gy for Services

(CCO) LSl and Suppliers

oo em—

lkp @ &

Key Access: Cond 21:Billing  Chatbot
Access Management on
System App Log+




B Asset Recycling: An essenfial capital allocation sirategy that balances growth, profitability,
and shareholder returns.

eThe asset sales proceeds is reinvested in the construction of
new assets and dividends pay-out. Consolidated annual sales margin

*R$ 1.02 billion recycled with the sale of assets in 1Q26
RS1,498

e Favorable YoC and Cap Rate conditions result in high return

margins R51.210 38%

: RS1,020
e Asset recycling enables:

v Poriffolio rebalancing, reducing concentration risk by keeping a
highly diversified portfolio across sectors

v Porifolio renewal, replacing mature or lower-performing assets with
more modern, efficient, and higher-return properties.

v Increased liquidity, by monetizing stabilized assets and reallocating
capital into growth opportunities.

2022 2023 2024 2025 2026 YTD
Gross margin of Sales Bl Sales (R$ M)

v Strategic focus, allowing capital to be directed to regions or
segments with greater growth potential.

v’ Portfolio optimization, enhancing overall efficiency, profitability, and
resilience.



Expansion
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Il Growth Plan Based on Strong Resulis

“All FOR 1,5” PLAN “LOG 2 MILLION” PLAN
(2020 - 2024) (2025 - 2028)
Completion of the plan confirms production ...and support a new growth cycle until 2028
capacity...
e Completed production of 1.5 million sgm of GLA from 2020 to 2024 * Consfruction of +2 million sgm of GLA from 2025 to 2028
* New production level of 500 thousand sgm GLA from 2024 * Operations in all regions of the country
¢« R$ 464 million in dividends paid in the period * Landbank mapped and 89% acquired with available capital
source and operational structure ready without the need for G&A
1,423 growth
443

I GLA deliveres
B GLA under construction
B Landbank

To be realized

981

72

2020 2021 2022 2023 2024

Deliveries per year (thd sgm GLA)
B Accumulated previous periods (thd sgm GLA)




Financial and
Operational Highlights
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lllll 1Q26 Operational Perfformance:

Deliveries: Pre-leasing: Stabilized Gross Absorption:

655  100% 1109, 1858

THD SQM GLA THD SQM GLA

Solid foundation for Demonstrafion of Significantly lower Maintaining a high level
sustainable strong market than the industry of absorption
development and demand and average

expansion in the Brazilian confidence

logistics market

Notes: Values refer to 1Q26. Values refer to the % total share in the assets, unless otherwise indicated.



Il 1Q26 Financial Highlights:

Net income: EBITDA:
RS1I4MM RS185.1MM
The company reported o Representing a 53.2%

record Net income , that increase compared to
represents a 55.2% 1Q25, reinforcing the

increase compared to recurrence and

1Q25. robustness of cash

Generation.

Sales Margin:

3376

Recycling margins
ensure LOG’s growing
value generation as a
Greenfield Asset
developer.

Dividends
Distribution:;

RS31.8MM

Distribution of
approximately R$0.364
per share. The payment
will be made on June
30, 2026.




Jllll investments Evolution

CAPEX

In R$ million

177

160 ——— -«

2018 2019 2020 2021 2022 2023 2024

AVERAGE CAPEX: RS 522 M

TOTAL CAPEX: R$ 4,173 M




Il sales Evolution

Annual Sale of Assets

44%

273

77
®

165 91
@
2019 2020

2021

B Price (R$ million)

8 31%

1.235

424

2022 2023

GLA (Thousand sgm)

Margin

38%

1.498

2024

307%

789

2025

33%

1.020

2026 YID




Il Dividends Dishribution

Dividend Pay-out (cash)

14.07%

0.9%

-~ 10.3
2019 2020 2021 2072 2023 2024 2025 2026 YID

Dividend Yield
I Dividend Distribution (R$ million)



- Financial Indicators: P&

Net Revenue 560 EBITDA and Margin 542 0% 256.0%
R$ milli e in R$ mill d % 230.1% 224.6% 24207
in R$ million 220 220 IN R$ million and % ;
277.5%
120.4%
72.5% 79.8% 177.7% o
I I 141.3%
2017 2018 2019 2020 2021 2022 2023 2024 2025 2026 2017 2018 2019 2020 2021 2022 2023 2024 2025 2026
i —o— EBITDA Margin [ EBITDA il
Net Income and Margin Investment Properties
iNn R$ million and % e iN R$ million
184.5% 5,313
156.7% 146.0% 158.0% LA a7
- GV/.\./. 3,773
> 2,995
2,398 2,485 2,611 I
2017 2018 2019 2020 2021 2022 2023 2024 2025 2026 2017 2018 2019 2020 2021 2022 2023 2024 2025 1Q26

LTM

—o— Net Margin [ Net Profit



Il Financial Indicators: Indebtness

Adj. Net Debt and Adj. Net Debt/LTM EBITDA Debt Amortization Schedule
in R$ million in R$ million
9.9x 9.4x 480

0.4x 0.1x 0.8x 1.8x 19x 0.8x 1l.6x 1.8x 445

. *— o o—o—o o——o —o o

76 56

2017 2018 2019 2020 2021 2022 2023 2024 2025 1Q26
—e— Adjusted Net Debt/LTM EBITDA [l Adjusted Net Debt 2026 2027 2028 2029 2030 2031 After 2031

Cost of Debt Loan to Value
15,83% 16,26% 16,22% 16,12% 51.1% 51.9%

T £ e 43.6% 45.5% 41.8%

14,50% M.

15,46% 15,84% 15,72% 15,62%

14,13% A

) 20.0% 20.1% 2oie
Contractual Cost 14.4% 16.3%
1Q25 2Q25 3Q25 4Q25 1Q26
1Q25 2Q25 3Q25 4Q25 1Q25

-.- Gross LTV Net LTV adj. by receivable of sales



Income Statement
(in RS Thousands)

In thousand BRL
Net revenue
Costs of services provided
Gross profit
Operating expenses
Selling expenses
General and administrative expenses

Other operating expenses

Development of assets

Equity interest

EBIT
Financial Result
Financial expenses

Financial income
EBT

Income tax and social contribution
Current

Deferred

Net profit

Net profit of controlling shareholders

Net profit of non controlling shareholders

1Q26
66.076
(2.447)
63.629
117.482
(3.296)
(12.107)

(1.954)

134.839

2.555

183.666
(39.919)
(75.943)

36.024
143.747

(9.718)
(15.656)
5.938

134.029

134.035
)

1Q25
55.327
(1.304)
54,023
64.259
(2.401)
(12.534)

(1.303)

80.497
744

119.026
(26.046)
(57.292)

31.246
92.980

(6.615)
(9.833)
3.218

86.365

86.313

52

VAR. %
19,4%
87,7%
17,8%
82,8%
37,3%

-3,4%
50,0%
67,5%

243,4%
54,3%
53,3%
32,6%

15,3%
54,6%
46,9%
59,2%
84,5%

55,2%

55,3%

-111,5%




ASSETS LIABILITIES 4Q25 VAR. %

Current assets Current liabilities

Cash and cash equivalents 50.441 19.468 159,1% Accounts payable 61.878 54.123 14,3%
Marketable securities 339.582 208.182 63,1% Loans and debentures 557.245 478.364 16,5%
Accounts receivable 328.090 581.756 -43,6% Salaries, charges and benefits 23.007 19.616 17,3%
Recoverable Taxes 31.522 32.750 -3,7% Taxes payable 38.685 37970 1,9%
Anticipated expenses 4.255 2.517 69,1% Land payables 92.608 102.639 -9,8%
Other current assets 6.911 4,113 68,0% Land Swap 105.784 67.856 55,9%
Total current assets 760.801 848.786 -10,4% Advances from customers 2.118 2.049 3,4%
Others 46.205 58.002 -20,3%
Total current liabilities 927.530 820.619 13,0%
Balance Sheet
(i N R$ Th ousan d S) Marketable securities 126.672 243.254 -47,9% Loans and debentures 1.661.038 1.760.393  -5,6%
Derivative instruments 99.269 73.367 35,3% Derivative instruments 10.030 6.727 49,1%
Receivables 220.921 265.597 -16,8% Land Swap 143.989 127.122 13,3%
Prepaid expenses 13.938 12.326 13,1% Deferred taxes 132.841 158.006 -15,9%
Recoverable taxes 38.606 37.826 2,1% Land payables 57.517 41.944 37,1%
Deferred Income tax and social -
contribution 95.510 95.510 0,0% Lease liability 141.110 134900 4,6%
Others 18.580 18.594 -0,1% Others 28.751 7.258 296,1%
Investment in joint ventures 159.879 158.321 1,0% Total noncurrent liabilities 2.175.276 2.236.350 -2,7%
Investment property 5.312.482 4.918.305 8,0%
Property and equipment 9.380 3944 137,8%
Intangible assets 14.530 13.855 4,9%  Shareholders of the company 3.741.493 3.606.441 3,7%
TOTAL NONCURRENT ASSETS 6.109.767 5.840.899 4,6% Noncontrolling interests 26.269 26.275 0,0%
TOTAL EQUITY 3.767.762 3.632.716  3,7%

TOTAL ASSETS 6.870.568 6.689.685

TOTAL LIABILITIES & EQUITY 6.870.568 6.689.685




IN THOUSAND BRL 1Q26 1Q25 VAR. %
CASH FLOW FROM OPERATING ACTIVITIES

Profit for the period 134.029 86.365 55,2%
Reconciliation of profit to cash generated by op. activities (100.467) (52.170) 92,6%
Decrease (increase) in operating assets (30.787)  (15.842) 94,3%
Increase (decrease) in operating liabilities 11.825 (27.943) -142,3%
Amounts paid for labor, tax and civil risks (55) (34) 61,8%
Income tax and social contribution paid (8.976) (14.238) -37,0%

Net cash generated/used in operating activities (23.862) -123,3%

CASH FLOW FROM INVESTMENT ACTIVITIES

Increase in marketable securities (410.596) (77.007) 433,2%
Decrease in marketable securities 408.744 154997 163,7%
Increase in / acquisition of investments (3) (16) -81,3%

CGSh Flow Si‘qi‘emeni‘ Dividends received from subsidiaries 1.000 2.000 -50,0%
(in R$ ThousqndS) Acquisition of investment properties (171.320) (169.745) 0,9%

Proceeds from sale of subsidiaries/land 325.929 135.438 140,6%
Others (2.087) (2.048) 1,9%

Net cash generated/used in investing activities 151.667 247,7%

CASH FLOW FROM FINANCING ACTIVITIES

Amortization of loans, financing and debentures (45.810)  (52.541) -12,8%
Interest paid (58.592) (82.698) -29,1%
Lease payments - (201) -100,0%
Disposal (acquisition) of treasury shares - (244) -100,0%
(Payment) receivable from derivative (21.861) (18.244) 19,8%

Net cash generated/used in financing activities (126.263) (153.928)

Increase/Decrease in cash and cash equivalents 30.973 (134.171) -123,1%
CASH AND CASH EQUIVALENTS
At the beginning of the period 19.468 226.237

At the end of the period 50.441 92.066
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Jll EsG:

LEED certification MSCI ESG Rating Evolution
e The Company uses construction methods that promote * MSCI ESG Rating, a global organization and
greater comfort for users and contribute to the preservation reference for institutional investors, specialized in
of the environment. evaluating performance and management in ESG

issues, raised LOG's rating in 2023 to "Average", M

. . . . B
« LOG has two projects with LEED Silver certification: LOG which indicafes that LOG has a consistent frack
Viana, LOG Itapeva, while LOG Salvador is undergoing the record in managing ESG risks and opporfunities AVERAGE
certification process. compared to its industry peers.
Environmental LOG Lean Project
LOG dev.e.k.)ps drcinog.e sys’rems ’rhg’r enoblg the reuse of water LEAN implementation | :-Inig?eZE:;a:;r;c: Cs:i?lgsard reducing the
from activities that use it, contributing to environmental with photo efficiency to . |ntegration of the production ‘I processing time
v & : & build 3 P O of LEAN Office
sustainability and ensuring greater efficiency and reduced e chain g e
.  Improved governance

operating cosfs.

All project tified with [-REC ol 780 000 ke v ‘ 266 Qualified
o All projects are certified with I- renewable energy built in 17 projects in + ualifie
cerfificate. This demonstrates our continuous effort to minimize 4 LEAN Construction Pechie
environmental impact and promote the transition fo clean q |

energy sources.
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